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Pride and Quality for 50 Years

DAMERON ALLOY FOUNDRIES HISTORY
“THE GLASS YEARS, Part One”™

By John W. Dameron, President

I n the early 1960's, Mr. Hayden Benson, who sold welding
powder to the glass container industry, walked in the door of
Dameron Alloy Foundries. He asked Jack Dameron if he could
make a solid casting from the spray powder that he sold.
Hayden theorized that a solid casting would have longer glass
machine life over a spray welded cast iron product. Jack
Dameron had never heard of the glass container industry and
felt the prospects for such a venture might be limited.
However, he decided to proceed utilizing a 10-pound capacity
Detroit Rocking Furnace that he purchased for $50 to do the
experimenting with.

Hayden Benson’s untimely death just after launch of the “HR”
aloy forced Dameron Alloy Foundriesinto acritical timein its
future. Jack Dameron had unknowingly stumbled onto the
glassindustry with the“HR” alloysand at the same time he had
the incredible foresight to realize the future of the glass industry
lay in a relatively little known process cal “Investment
Casting”. After some research, Jack invested in the equipment
necessary to produce investment castings. Jack needed some-
one to head up this program and hired Don Tomeo who had a
substantial foundry background. Together, they dedicated
themselves to learning how to make investment castings and

After many months of
research and develop-
ment for anew aloy, it
was learned that these
nickel alloys in cast
forms were very soft
and machined poorly.
Jack discovered that by
atering the concentra-
tions of Silicon and
Boron would provide
differing hardness lev-
és. The aloy that was
developed and readied
for production was
caled HR-22. The
basis for the origin of
the “HR” designation
was simply the “H”
from Hayden and the
“R" from Richie
(Hayden's son). The
designation of the “22”
was to indicate the
approximate Rockwell
“C” hardness.

The first products produced were sand castings for blow and
blow plungers (see photo). These initial castings did not have
any of the features of modern investment castings and required
substantial machining. While the mold shops involved then
became unhappy with this new material due to the difficulty in
machining, the glass plants loved it for the life (up to 10 times
longer) and ease of repair.

that they did.

The first investment casting produced by Dameron was a
blow/blow plunger with four holes and was identified as CSP-
50 (see photo). The CSP (Cast-to-Size Plunger) often required
little machining, usually at the tip. This product was the revo-
Iutionary step that began the process of creating a new market
for “HR” aloy castings. Not only was the alloy superior, but
the casting process reduced the cost of machining by up to
80%. The cost of plungers went down and the glass plants
productivity improved.

Jack Dameron tells the story of when he first realized the
impact that the “HR” aloys would have combined with the
investment casting capability. After repeated sales visits to
Glass Container Corp. in Fullerton, CA., Jack decided to leave
a recently produced baffle casting as a sample with an engi-
neer. On a subsequent visit months later, the engineer asked
how much weight could be removed from a particular prob-
lematic baffle. Jack took the design, returned to his drafting
board and focused on removing as much metal as possible. He
returned to the engineer’s office with a design so radical that

CONTINUED ON PAGE 2



THANK YOU -

GLASSMAN EUROPE 2001 ATTENDEES

note of sincere thanks and appreciate to those attendees to the GLASSMAN
EUROPE 2001 Exhibition in Lyon who stopped by the DAMERON stand
and visited with us. We felt honored that each of you took the time to stop by. We
hope that we were able to answer any questions you may have had and provide

you with the information you were looking for.

Thank you again and we will see you a another Glassman Exhibition in the future. 4.

Roger Duenes on left and Dave Baron

PRODUCT PROFILE - DAMERON DEAD PLATES

t is impossible to sufficiently emphasize the importance of

good glass container handling equipment in the glass making
process. Even the best forming supervisor or machine
operator can not hope to
produce a quality container
unless proper handling equip-
ment is available and properly
used.

Resalized as one of the leaders
in the international glass
container industry for produc-
ing quality products,
DAMERON cast Dead Plates
are a the top of the list in
assisting glass manufacturers
in the handling of their con-
tainers. Made from a precision
casting process and aspecia “through hardened” stainless steel
material, DAMERON Dead Plates lead the way in assisting
operators is proper handling of the glass container and long-
term wear resistance.

Caption goes here.

DAMERON Dead Plates can be precision cast and machined
in any size or configuration required. Either with holes or
slots, grooves or flat, RH or LH or straight, DAMERON can
help and improve your container
handling needs. See photo for a
sampling of designs available.

With the increased speeds of today’s
glass container machines and the wesar
requirements placed on container
handling equipment, the need for
DAMERON DEAD PLATES is
greater than ever before.

Contact DAMERON directly via
telephone, fax or email from our web
site and learn more about how this
valuable product can improve your glass machine
performance and increase your shop percent of pack. 4.

THE GLASS YEARS, CONTINUED FROM PAGE 1

most of the engineering staff could not envision this new
design making a good container.

Though radical, an order was placed and castings were deliv-
ered. About one month later, Jack was urgently summoned to
the office of the President of Glass Containers. At that meeting,
Jack was told that the new baffle design was so far superior to
any design that had ever been considered that he wanted to
immediately order 5,000 baffles and Jack would receive two
additional baffles to redesign.

At that moment, Jack redlized the potential gravity of what he
had invented which was to be the foundation for over 30 years
of success. Without the capacity to produce the order, but never
being one to miss an opportunity, Jack immediately purchased
and built the necessary equipment and delivered the 5,000
baffles on time. From that moment forward, the glass container

industry would become the primary business of Dameron
Alloy Foundries.

The baffle design that Jack Dameron originally made on his
drafting board, is virtually the standard on every glass machine
in the world today.

In the years that followed, Jack Dameron and his company
established many more standards that continue to be utilized by
today’s glass container industry. 4

www.dameron.net

Visit us at our website
and see how...

We Fill Your Needs, J




MEET EDDIE X. MARTINEZ...
ASSISTANT MANAGER OF DAFTEC, INC.

Meet Eddie X. Martinez...Assistant Manager of Daftec, Inc.

Whether he is estimating a new project, answering customer
guestions or researching new customer opportunities, Eddie
Martinez is a symbol of the opportunities available for hard
workers who work with the Dameron family. His ability to
change hats and perform in various environmentsis attributed
to his on-going commitment to improving business at
Dameron and Daftec.

Eddie isn't working or attending night school at CSULB, he
spends his weekend time with his girlfriend, working out with
weights, mountain biking and doing homework; he can even
be seen enjoying a Laker or Dodger game.

A big part of Eddie'sresponsibility at Daftec isto promote the
company’s machining capabilities to new customer prospects.
Utilizing the power of the Internet, Eddie researches potential

Eddie came to Dameron from the United
Parcel Service eight years ago, and was
hired as atemporary employee working as a
Drafter and Detailer. After 9 months as a
temporary employee, Eddie was promoted
to a full-time position at Dameron until he
was promoted to his current position as
Assistant Manager of Daftec, Inc.

business opportunities 8 to 10 hours per
week. In addition to his research, Eddie
utilizes an e-mail “burst” program to market
the Daftec website and service offering to a
larger group of customers simultaneously.
On the website the customer encounters
information about the machining capabilities
of Daftec and can even input a Request For
Quotation, or “RFQ”, electronically.

“By utilizing the Internet and website, we

Eddie’'s admiration of the Dameron organi-

zation is based upon his first impression of the company’s
friendly and supportive attitude toward its employees.
Utilizing the company sponsored tuition reimbursement pro-
gram, Eddie is a student at Cal State Long Beach studying
Manufacturing Technology. His education will increase his
ability to provide Dameron and Daftec with insight into a host
of manufacturing process related techniques. His interests at
Daftec are to continue his learning experience and improve
the business climate through a variety of resources. When

are capable of leveraging our capabilities
more efficiently. We can receive project drawings, RFQ and
requests for literature within half of the time it normally
would take. In addition, we can respond to these requestsin a
shorter amount of time, which makes us extremely competi-
tive with other outfits.” Eddie’s confidence in the company’s
future is evident in his increased role in the day-to-day oper-
ations at Daftec. With the future of Dameron and Daftec get-
ting brighter and brighter, thisrising star is striving to provide
his increasing value every chance he gets. 4.

CALIFORNIA ENERGY SUPPLY ...
AND DAMERON

By Joe Delulio, Corporate Vice President

As you may know from recent news reports, the electrical
utility companies in California have been experiencing
upheavals in their operations. The primary solution to this
situation is the construction of additional generating facilities
which is currently going on at an accelerated pace. We
anticipate the complete resolution of the problem with the
opening of these facilities over the next two to three years.

Dameron Alloy Foundries has taken several stepsto insure that
operations will remain unaffected during this period. These
steps include major changes in the melting department
schedule to encompass hours during which general power
consumption is low as well as the installation of electrical

generators for use during mandatory power “brown-out”
interruptions.

By being a large power consumer, DAMERON negotiated
contacts with the power companies that have kept rate increas-
esto amoderate level. Up to this point, DAMERON has been
successful in absorbing these increases. It is our hope that
electric power prices will subside and with it the need for any
adjustments in the pricing structure of our products.

We feel confident that as a result of these preparations we are
in a position to benefit from the uninterrupted operation of our
California production facilities. 4
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DAMERON ANNOUNCEMENTS

Births to Dameron Employees

Matthew Anthony Fadale
born to Sharon and Jerry Fadale
Birthday:9/1/2000 at 6:22 pm, 7 |bs., 14.5 oz., 19.50"

Steven Matthew Fernandez
born to Gabriel and Martha Fernandez
Birthday:10/6/2000 at 8:30 am, 7 Ibs., 6 0z.

Matiana Alisa Vasquez
born to Humberto and Julia Vasguez
Birthday:12/31/2000 at 12:30 am, 4 Ibs.

Brianna Cecilia Gonzalez
born to Ozzie and Jennie Gonzalez
Birthday:1/29/2001 at 8:12 am, 7 Ibs., 21"

Samantha Gayle Nickerson

born to Nick and Gabriela Nickerson
Birthday:1/5/2001 at 2:20 pm, 9 Ibs.
Granddaughter to Gail and Melody Nickerson

Dylan Giovanni Costa
Grandson to Rick and Sherry Aspeitia
Birthday:11/8/2000 at 6:45 pm, 9 Ibs., 5 0z., 22"

Amanda Marie Grubbs
Granddaughter to Kathi and the Late Bob Grubbs
Birthday:2/10/2001 at 6:17 am, 6 Ibs., 1 0z., 18.5"

Promotions:
Roger Schultz, National Sales Manager
Kermit Zimmer, CAD/CAM Engineer
Ben Chin, CAD/CAM Engineer
Francisco Montes, CAD/CAM Technician Aide

DAMERON

WHERE CUSTOMER DESIGN
AND FOUNDRY
EXPERIENCE CONVERGE TO
ACHIEVE OUTSTANDING RESULTS.

Specials:

Mr. Jack Dameron
Turned 84 years old

on January 18th

DAMERON
New Hires: I SO 9002

CERTIFIABLE QUALITY

Mario Estupinian, Foundry Engineer, 1/22/01 SINCE 1994

DAMERON ALLOY FOUNDRIES » 927 South Santa Fe Avenue = Compton, California 90224
Phone (310) 631-5165 » Fax (310) 631-5001
www.dameron.net
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